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Pre-Summit Strategy Sessions

Cutting Edge Hospital/Physician Relationship Models:

Critical Legal & Business Issues
Michael Blau, Foley & Lardner LLP; Steve Messinger, ECG Management Consultants, Inc.
Loyalty, Retention, and Growth
Jeffrey Brickman, Provena Southwest Suburban Region; Patricia Keel, Provena St. Joseph Medical Center; Kriss Barlow, RN, Barlow/McCarthy 
General Sessions

The New Generation Gap: Impact on Healthcare
Michael Howe, Howe & Associates
Disruptive Innovation: Challenging the Status Quo
Paul Keckley, PhD, Deloitte Center for Health Solutions
Building World Class Leadership Teams
Sue Cejka, Grant Cooper & Associates
Leveraging Hospital/Physician/Patient Connections with New Media
David Bennett, Medical University Hospital Authority
Creating New Partnership Models
A Proactive Systems Approach to Physician Partnerships
Valinda Rutledge and Mary Hassett, Bon Secours St. Francis

Health System, Inc.
Employing Physicians: Alternative Models
Tom Ziesmann, Health Alliance of Greater Cincinnati; Steven Eisenberg, Baker Hostetler
POWER of Collaboration
William “Bud” Barrow, II, Our Lady of Lourdes Regional

Medical Center
Performance-Based Physician Compensation
Kevin Ruggles, MD, Rockford Health System; James Lord, ECG Management Consultants, Inc.
Build Market Share and Improve Quality
Javon Bea and Mark Goelzer, MD, Mercy Health System
Breaking Through Walls in Hospital/Physician Communication
Geoff Kaufmann, Stillwater Medical Group; Scott McQuigg,

ConnectivHealth
Hospital/Physician Collaboration
Emerging Trends: A Discussion
Physician Leadership: The Mayo Model
James Anderson, Mayo Clinic Arizona; Kent Seltman, Mayo

Clinic
Retail Medicine : Sutter Express Care
Thom Atkins, MD, Sutter Express Care
Bonding with Community Physicians
Bruce Meyer, MD, Nationwide Children’s Hospital, and The Ohio State University
Physicians and Performance Improvement
Kevin Unger, Poudre Valley Hospital; Jean Chenoweth,

Thomson Reuters
Clinical Integration Strengthens Performance
Mike Edbaur, DO and Dennis Horrigan, CIPA WNY IPA
Hospital/Physician IT Strategy
George Morris, Northwest Community Hospital
Hospital/Physician Relationships
The Physician Compact
Loren Meyer, MD and Sanjeev Shukla, MD, Wheaton Franciscan Medical Group
Physician Collaboration to Grow Services
Jim Boyle, Porter Adventist Hospital; Steven Wright, MD,

Harvard Park Family & Adult Medicine; Robert Harrington,

Cambridge Management Group
Building a Primary Care Strategy
Tadd Pullin, The Nebraska Medical Center; Jay Warden, Kaufmann, Hall & Associates, Inc.
Successful Anesthesia Contract Negotiations
William Bradel, Flagstaff Medical Center; Jeffry Peters, Surgical

Directions, LLC
Managing Multiple Generations of Physicians
Rohit Bhalla, MD, Montefiore Medical Center; David Rowlee, Morehead Associates 
Strengthening Your Physician Relations Program
C. Josef Ghosn, Florida Hospital Hospital
Physician Recruitment: Meeting the Challenge
Allison McCarthy, Barlow/McCarthy; Steve Muellerleile, Hudson Hospital; Joyce Nicklas, OSF Saint Anthony Medical Center; Jamie Nesselroad, MD, OSF St. Mary’s Medical Center and OSFMG

Kaveh Safavi, MD, JD, Cisco

Hospital/Physician Relationships: Boards Need to Know
Brock Nelson, Regions Hospital; James Rice, PhD, The
Governance Institute
CD-ROM ORDER FORM
How To Order 
CD-Rom’s can be ordered by mail or fax.  Please allow 2 weeks for delivery.
Fill in the information below and return to:
Forum for Healthcare Strategists
        
980 North Michigan Avenue; Suite 1260
        
Chicago, IL  60611
Or fax form to:
        
Fax: 312.440.9089

For more information, call 866-440-9080, x23, or e-mail contact@healthcarestrategy.com.
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Payment Information 
Please note: Payment in full must accompany order.  The Forum does not accept purchase orders as proof of payment.
O
Check enclosed in the amount of $

, 

payable to Forum for Healthcare Strategists
O
Charge my:  
O Visa
O MC
O AMEX

Card Number___________________________________________________
Exp. Date______________________________________________________
Name of Cardholder_____________________________________________
Signature_______________________________________________________
$425 each x _______
$___________________
Orders shipped to IL must add 

8.75% sales tax
$___________________
Shipping and Handling:

USA & Canada:  $15.00 

$___________________
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