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Take home the 2006 Summit on CD-ROM!

General Sessions

Accelerated Technology Adoption Through Hospital & 

Physician Collaboration
Glenn Steele, Jr., MD, Geisinger Health System and Molly Joel Coye, MD, MPH, HealthTech
The Other Side of Reality: Leadership Challenges in a 

Transformational World

Patrick J. Quinlan, MD, Ochsner Clinic Foundation and Kevin Fickenscher, MD, Perot Systems Healthcare Group
Physician Recruitment & Retention: Implications for the 

Future

Susan Cejka, Grant Cooper & Associates
An Aging Healthcare Workforce + Increased Demand for 

Services = The “Boomer” Wave (Audio Only)
Jeff Goldsmith, PhD, Health Futures, Inc.

Creating New Partnership Models

Diagnostic Imaging and Radiologists
Jennifer Beech, JD and Geoff Kaufmann, Center for Diagnostic 

Imaging, Inc. 
Real Estate: A New Way to Structure the Venture
Brad McNabb, The Care Group and Charles B. Vogt II, Bremner Healthcare Real Estate
Successful Collaborations with Orthopedic Surgeons
Andrew Star, MD, Abington Memorial Hospital and Brian L. Shivler, Human Motion Institute, Inc.
Successful Anesthesia Contract Negotiations
William Mazzei, MD, University of California, San Diego and Jeffry Peters, Surgical Directions, LLC
Revitalizing Your Cardiac Surgery Program
Erin Asprec, Memorial Hermann Heart and Vascular Institute and Walter Morrissey, MD, Sg2
Win-Win Collaboration in Oncology
Albert Einstein, Jr., MD, Swedish Cancer Institute
Back to the Future: Why Physician-Hospital Partnerships are Effective in Building Market Share and Improving Quality
Javon R. Bea and Mark L. Goelzer, MD, Mercy Health System

Hospital/Physician Collaboration

The Emerging Retail-Based Express Care Clinic
Tom Charland, NOW Express Care
Co-Management: An Alignment Strategy
Steven D. Nathanson, Mercy Health Partners and Ronald J. Schmidt, DMI Transitions
Employed Physician Practices: Improving Performance

Douglas Cropper, Inova Health System and Stephen Messinger, ECG Consultants, Inc.
Getting Patients Online: Building Physician AND Patient Loyalty
William Black, MD, PhD and Cecilia Montalvo, Palo Alto Medical Foundation
Optimum Hospital & Physician Alignment
Leonard Fromer, MD, FAAFP, UCLA
Clinical Outreach: A Collaborative Effort
Joseph O. Claypool, FACHE, UK Healthcare
Children’s Speciality Center at Stamford: A Timeshare Model
David Smith, Stamford Health System and Scott Mason, SKM Enterprises, LLC
What It Takes to Improve Clinical Outcomes

Steven B. Deitelzweig, MD, Ochsner Clinic Foundation and Sue Bond, MS, CHE, CPHQ, HealthGrades
Hospital/Physician Relationships
Physician Recruitment: Models, Methods, & Buy-In
Christine Gallery & Christine Schuster, Emerson Hospital and Kriss Barlow, Facilitator, Corporate Health Group
Changing Physician Behavior
Steven Pierdon, MD and Mark Selna, MD, Geisinger Health System
The Changing Hospital/Physican Relationship
Mark Parrington, Centegra Health System, Darlene Stromstad, Goodall Hospital and Stephen D. Gelineau, Cambridge Research Institute
Targeting Physician Growth
C. Josef Ghosn, EdD and Karilynn Vargas, Florida Hospital
Hospitalist Programs: Successful Strategies
Lynn T. Simon, MD, MBA, CHE, Jewish Hospital & St. Mary’s Healthcare and Ronald Greeno, MD, FCCP, Cogent Healthcare
Physician Loyalty & Retention: Satisfaction is the Key
Kevin Speer, St. Vincent Health 
Hard-Wired Collaboration: Involving Physicians in Operation and Strategy
Bruce Hagen and Thomas Harmon, MD, Riverside Methodist Hospital
Creating Online Relationships with Physicians

Lyle Green, MBA, CHE, FHIMSS and Alan Powell, MD Anderson Cancer Center

Pre-Summit Strategy Sessions

Proactive Physician Alignment and Employment Models

Janet Meeks, Mount Carmel St. Ann’s, Steven Eisenberg, Esq. Baker & Hostetler LLP, and Ken Mack, FACHE, DMI Transitions

Service Line Management: Improving Physician Alignment,

Clinical, and Financial Performance
Nancy Auer, MD, FACEP, Swedish Health Services and Richard K. Keck, Jr., StratEx, LLC

How To Order

CD-ROM’s can be ordered by mail or fax.  Please allow 1 week for 
delivery from time of order.

Fill in the information below and return form to:

Forum for Healthcare Strategists


980 North Michigan Avenue, Suite 1260

Chicago, IL  60611
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or fax form to: 

312-440-9089
For more information, call 866-440-9080, ext. 23, or e-mail 
contact@healthcarestrategy.com.
Shipping Information  
Please Print!

Name








Title








Organization







Shipping Address



  



City  



State




Zip Code





________

Phone


            
Fax




Email








Payment Information
Please note: Payment in full must accompany your order.  The Forum 
does not accept purchase orders as proof of payment.

O
Check enclosed in the amount of $

, 

payable to Forum for Healthcare Strategists
O
Charge my:  
O Visa
O MC
O AMEX

Card Number____________________________________________

Exp. Date_______________________________________________
Name of Cardholder_______________________________________
Signature________________________________________________
Cost Worksheet


$495.00 each x ________
$___________________



Orders shipped to IL must add 

8.75% sales tax
$___________________
Shipping and Handling:

USA & Canada:  $10.00 

$___________________
International:  $12.00  

$




TOTAL DUE


$







All Sessions Included!








$495 Includes Handouts & Audio�








Sponsored by the Forum for Healthcare Strategists
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